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Collaborative Partner Business Case

	1
	Partner Institution

	

	2
	School

	

	3
	Partnership type

	(eg. Validation/ Franchise/ articulation)

	4
	Programme validation or revalidation

	(Validation/ Revalidation)

	5
	Intended award

	(e.g. MBA/ BA)

	6
	Programme title

	

	7
	Intended academic year of entry
	(e.g. 2027/28)


	8
	Intended month/s of entry


	

	9
	Delivery location


	

	10
	Will any programmes be terminated as a result of this new programme? 
	Yes / No


	11
	Mode of study


	(e.g. full-time / part-time)

	12
	Programme duration


	

	13
	Exit award titles
	


	14
	Proposed accreditation from Professional, Statutory or Regulatory Bodies (PSRBs)
	



	Rationale 
· For validation partners – what are the key features of the programme, how will the programme adhere to the values of YSJ, what will students gain by completing the programme.
· For franchise partners – what is it that will make the YSJ programme successful, how will this be done.
· All partners – where will students be recruited from, what is the market for this programme, have you delivered at this level before.

	













	Resources 
· e.g. what resources are required, what resources are already in place, when will other resources by in place by.

	













	For revalidations only: previous student numbers

	Year
	UK students
	EU students
	Overseas students

	
	
	
	

	
	
	
	

	
	
	
	



	Proposed student numbers

	Year
	UK students
	EU students
	Overseas students

	Year 1
	
	
	

	Year 2
	
	
	

	Year 3
	
	
	



	School Quality Panel comments

	











	School Quality Panel meeting date
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